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Welcome to the final edition of the 
RWR Property Market Report for 2012.
It has to be said – with respect to the 
property market, we’re looking forward to 
the New Year with more confidence than at 
the same time last year.

The property market in the South Perth, 
Kensington, Salter Point region has definitely 
picked up in tempo, particularly in the lower 
price levels.  

Properties above $1.5 million are still 
relatively slow to move with subdued prices 
and they must represent good value if they’re 
to sell.

However, the good news is that sales are 
happening in the higher levels and we’re 
expecting momentum to improve because of 
the positive elements coming together for a 
stronger 2013.

First and foremost is the low interest rates –  
another cut  at the beginning of this month! 
But there’s more:

• Fixed rates are at really attractive levels,

• Banks seem more enthusiastic about 
lending with better LVR ratios

• More non bank lenders competition 

With respect to the other side of the 
property market - property rentals are 
continuing to boom and seem set to continue 
this way for at least another year which is 
great news for our property management 
clients. 

We’re still averaging five applications every 
time a property becomes vacant and rental 
increases continue to be accepted, so 
returns for investors are at their best for a 
considerable number of years.

In closing might we say how much we enjoyed 
meeting clients at our recent movie night and 
Christmas party for property investors. We 
hope to have more contact with you over the 
coming year.

Median price 
yr to Sept

Qtrly change
Annual 

change 1 
year

Ave annual 
% change 5 

years

Ave annual 
% change 10 

years

South Perth $1.200,000 4.3% -1.2% 0.0% 10.3%

Como $737,500 -4.2% 14.0% -1.6% 8.1%        

Kensington $780,000 1.0% 1.0% 2.0% 9.5%

Victoria Park $580,000 2.7% 6.0% 1.4% 8.8%

Manning $700,000 -0.7% -4.8% 1.2% 9.8%

Salter Point $920,000 -1.1% -5.4% -3.2% 7.9%
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Zero vacancies makes it a 
great market for investors

Changes to the Residential 
Tenancy Act proposed

Market still 
tight for top 
end properties

With zero vacancies and a steady 
level of enquiries for rental property 
it’s a great market for our property 
investors at present.
Whenever a property does become vacant 
as a result of a lease concluding or a tenant 
breaking a lease there’s been absolutely no 
problems in obtaining a replacement tenant.

In fact with the exception of rental 
properties above $850 a week it is rare to 
not receive five applications every time a 
vacancy arises.

Of the five applications, on average two are 
exceptionally good with the others usually 
being high quality also.

A number of applications have been received 
from young, well educated  professional 
people wanting to share, but in recent times 
the quality of their applications have been 
exceeded by others so that young people in 
this category are finding it tough to obtain 
shared accommodation.

It also raises the point how important it 
is for tenants to maintain an unblemished 
record because the tenant record system 
makes it extremely difficult in this type of 
market for them to lease another property 
if they have failed to be anything short of 
perfect tenants.

Top level may be softening
Just recently a number of property managers 
have reported that rental properties priced 
in the $1200- $1500/ week range and above 
are becoming a little more difficult to lease.

To date, we have not experienced this and 
we do not have any vacant properties among 
the considerable number that we have under 
our management at this level.

However, it is something for owners to note. 
It may be a time to be careful in rental  level 
reviews not to increase beyond what the 
market is prepared to pay.

A number of changes to the Residential 
Tenancy Act are currently before State 
Parliament and are likely to be in force 
early in the new year.
Any major changes that could be important 
to investors will be paraphrased in the next 
edition of this Property Market Report so 
stay tuned.

Hopefully we will not have the experience 
of property investment in New South Wales 
where changes made a few years ago were 
highly criticised because they were deemed 
as being extremely one sided – very much in 
the favour of tenants to the point that many 
investors withdrew from investing there.

Ramifications of changes in NSW made it 
extremely difficult to evict miscreant tenants.

The demand for top end properties 
continues to be slow, resulting in 
prices continuing to be below what 
most  people would have paid if they 
had purchased in 2007 - just before 
the Global Financial Crisis.
Most people in this situation are not 
selling, however, those who have held their 
properties for considerably longer will 
still profit but at a relatively subdued level 
to what they would have achieved if the 
property was sold in 2007.

Nevertheless a  number of properties 
above $1.2 million are coming to market 
and are representing good buying 
opportunities for those people moving 
upwards. It’s interesting that a number of 
these owners are also moving upwards to 
take advantage of the subdued market in 
levels still higher.

For those people who are in a position to 
upgrade to a higher level property, this is 
a superb buying opportunity as prices are 
subdued and interest rates are at their 
lowest point in living memory for many 
people.



‘GET LUCKY’ IS ONGOING
RWR Real Estate has a 
‘Get Lucky’ card available.

It’s our way of saying thank you to anyone who refers business our way. 
If you refer someone wanting to have their investment property managed by us or 
if they have a property to sell, our means of saying thank you is a $200 voucher to 
spend at a selected local business.

The voucher can be spent at InContro Restaurant, the Hangout Bar and Café or 
the Scutti European Deli or at Coles Myer or Bunnings Warehouse.

If you would like further information please feel welcome to contact us on

9474 6899 or visit rwr.com.au – and of course if you would care to refer someone 
we would be happy to show our gratitude.
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it greatly enhances your 
chances of a good price!

PRESENTATION –

If there’s one thing that helps 
make a home look better when 
you’re presenting it for sale, it’s the 
reduction of clutter.
Let’s face it: we all accumulate stuff 
and, invariably, it gets parked in 
bedrooms, the lounge, the bathroom 
and sometimes on the kitchen benches 
to make a home look somewhat 
overloaded.

This ‘cluttered look’ makes a home feel 
small so one of the most important 
things you can do in preparing a home 
for sale is to “declutter”. In other 
words, put as much as you can spare, 
away.  
This includes excessive numbers of 
photos, knickknacks, refrigerator 
magnets, toys and even furniture items.  
Call it a “pre-sale packing task”. 

Clear kitchen and bathroom counter 
tops, put away appliances if you can and  
reduce the amount of furniture if there 
seems to be too much. 

Even an old home can be dressed up, 
without spending an excessive amount 
of money.

If it’s a home that would benefit from 
being dressed up consider having it 
styled. There are experts who can do 
this for you – even to arranging the hire 
of furniture.

There’s  lots of things you can do. Some 
of the best advice available is in a 4 page 
report that we have available, free of 
charge for people who are thinking of 
selling their home.

If you’re thinking of moving, there are 
lots of handy tips on what you can do 
to maximise your chances of achieving 
the best price possible.

If you would like a copy, call us and 
we’ll either email it to you or send 
you a print-out.

Mark’s son comes 
home - joins the Eagles

AFL footballer, Sharrod Wellingham’s well 
publicised return to Western Australia to 
play for the Eagles has created a much 
happier family.
Mark Wellingham, Sharrod’s father and director 
of RWR said the Wellingham family were so 
much happier now that Sharrod has been 
transferred from Collingwood Football Club 
in Melbourne to come home and play for the 
Eagles.

“Most of Sharrod’s mates are here, as well as his 
family so the home coming is something that he 
and the family really wanted to happen,” he said.



The RWR Real Estate family movie 
night at the Cygnet Theatre for current 
and past clients and our Christmas 
party for contractors and property 
management clients recently raised the 
question – why do we do this?
The reason for this is that we do not want 
our clients to feel like they’re merely a 
number.

We feel that the way to success in business 
is to assure clients that we do genuinely 
appreciate them.

Furthermore, we genuinely want our clients 

to feel that the relationship between us and 
them is strong enough for them to comment 
on our service if they ever feel there’s been a 
shortcoming.

Firstly, it’s important to us to be informed 
so that mistakes don’t reoccur and secondly 
our aim is to develop a more personalised 
service with more interaction with clients 
so they’re aware we’re not just wanting to 
be property managers and property sellers 
but to have a closer involvement  with their 
particular projects.

Better relationships lead to better 
understandings which means we’re closer to 

our client’s objectives and furthermore  we 
can have a more professional relationship 
when clients have a good understanding 
of our challenges in providing them with a 
quality service.

The party at Halo Expresso enabled our 
contractors to meet with our property 
management clients which was also useful to 
build relationships.

Our thanks to Halo Expresso, the Wine 
Shack, Rosa Brook and Bunkers Wines and 
magician, Jean-Luc Marinai for a wonderful 
performance.
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Kate Connolly  
Property Dept Manager  
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Andrea Balfe  
Administration/Reception  
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IS THIS FOR YOU?
Sales Position Vacant

Mark Wellingham 
Director  
0412 928 833

Frank Rousset 
Associate  
0419 941 221

Catherine Otway  
Property Manager   
9474 6899

Kirsty Ashcroft 
Property Manager   
9474 6899

Michael Edwards  
Senior Sales Consultant 
0405 345 907 

Denise Sharbanee 
Auctioneer  
9474 6899
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Tel: 08 9474 6899

Mark Robinson 
Licensee Principal 
0409 923 112

Media Support Services 1300 557 660

Business – it’s all about relationships  
and we’re aiming to do it better

We have a 
vacancy for an 
experienced 

real estate sales 
professional

Join a great 
team!


