
PROPERTY REPORT

SUMMER 2013/14

THE LATEST NEWS FROM RWR REAL ESTATE

P2 P3 P4

Suburb
Median price yr to 

September
Qtrly  

change
Annual change 

1 year
Median House 

Rental (wk)

South Perth $1,065,000 0.0% -11.3% $673

Como $852,000 2.9% 9.2% $600

Kensington $855,000 2.4% 9.6% $543

Victoria Park $667,500 3.5% 17.6% $475

Manning $772,000 0.3% 5.8% $600

Salter Point $1,070,000 0.9% 14.4% $700

SUBURB STATISTICS
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Summer selling season 
showing signs of sizzling
The combination of the continuing, 
amazingly low interest rates and a 
considerable influx of wealth for many 
of the State’s farmers is expected 
to translate into the summer selling 
season being a good one for those 
interested in selling property during the 
coming quarter.
The positive outlook for property sales 
over the next quarter follows a remarkably  
inconsistent  year in the property market.

Buyer demand for the sector priced above the 
$1million mark has been remarkably patchy – 
one moment strong, the next somewhat slow, 
while demand for mid level priced property 
has been consistently strong.

Excellent sales
We’ve achieved several  excellent sales in 
levels up to about $2million that have been 
followed by periods of considerable difficulty 
in getting buyers to offer a price within 
negotiable reach of the asking price.

In some cases there have had to be price 
adjustments to achieve a settlement, 

particularly in instances where sellers have 
been a little over- ambitious with the price.

Sellers need to be aware that buyers conduct 
close comparisons of properties on the 
internet so they’re very savvy  in regards to 
what represents value these days.

With respect to the prospects of the coming 
summer selling period we’re pretty confident 
that there will be a strong contingent of 
farmers entering the market, looking to buy 
homes within proximity to the colleges.  

There hasn’t been a growing season like this 
one in decades – a bumper harvest and strong 
grain prices – so judging by early enquiries, 
farmers will be prominent among the 
quarter’s buyers.
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To spend or 
not to spend –  
AND ON 
WHAT?  

If you’re thinking of selling a property in the near future and 
you’re wondering whether it’s worth spending money on the 
place before putting it to market – do you know what is worth 
spending money on and what won’t get you a return?
If you would like to know more on this subject, we have a free report 
that is the ideal thing for those people who are thinking of selling.

There’s lots of tips and advice that  can save you money – and make you, 
money.

Anyone who would like a copy is welcome to call us on 9474 6899. We 
can either email it as a pdf to you – or post you a copy. 

Strong rental 
period ahead

Would you like to know 
more about your property?
Landgate (formerly the Department 
of Land Administration) is currently 
promoting Property Interest Reports.
The reports available for a single property 
address provide a range of comprehensive 
information that Landgate  says could affect 
the use or enjoyment of the property and be 
of use to people interested in purchasing a 
particular property.

Essentially it gives information on land use 
restrictions, confirmation that a property 
is not affected by any interests not found 
on a Certificate of Title, a colour aerial 
photograph and relevant title details plus 
contact details of over 40 government 
departments for easy reference.

The cost is $54.95

Further details - Landgate 9273 7341.

After having had some price reductions 
during the winter months, the rental 
market has stabilised and may firm 
a little as we enter the busiest rental 
period of the year.
The December – January period tends to 
be the most active time of year for leasing 
property due to the many work transfers 
that occur at end of year.

If you have a property that is vacant or 
nearing the end of a tenancy, now is a good 
time to attend to any refurbishing work that’s 
needed.

The vacancy rate of properties currently 
under our management is exceptionally low 
so we’re very confident that rental levels 
will at worst remain stable with a distinct  
possibility of it firming.

RENTAL MARKET:

Staging a home paid big 
dividends for these owners
Many home sellers tend to be sceptical 
as to whether staging a home will pay 
them dividends.
However, we can tell you of an instance that 
happened in-house where staging definitely 
paid dividends.

The instance was with Mark Robinson and 
family when it came to selling their deceased 
father’s home.

Though not very old, the property had their 
father’s old furniture and bric a brac which 
their father had accumulated over the years 
of his life.  It simply did not do justice to the 
home.

The family spent about $6,000 in having 
it styled by a professional and hiring a 
household full of more modern furniture.

The end result was the property sold quickly 
and for nearly $50,000 more than initially 
anticipated.

We should stress that in our opinion staging 
can work very well in certain circumstances 
– not all.

 It is definitely worth considering for homes 
in expensive localities that have had one 
occupant for a long period of time where 
furnishings may be becoming a little tired or 
out of fashion.

Not only can it have a positive influence on 
the final price but also on minimising the 
time taken to achieve the sale.

The concept is particularly popular in Sydney 
where many up market properties are 
presented via staging.

If you’re wondering if it is a good idea for 
you, ask us for an opinion when we give you 
an estimate on the likely selling price of your 
home. We have no axe to grind on this – we 
would refer you to a consultant -we simply 
like to see clients achieve the best price 
possible for their property.
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Land Tax Rates for 2013-14   

Metropolitan region improvement tax rate for 2013-14

What is 
taxable 
land?

Property Tax:

Taxable land is land owned, excluding 
land that is deemed to be exempt.
Land that is exempt is property used as a 
primary residence, so in effect taxable land 
includes the following:

• Vacant land

• Residences not used by the owner as a 
primary residence

• Secondary residences such as holiday 
homes, holiday units or hobby farms

• Rental homes or units

• Commercial properties such as shops, 
offices and factories

• Land held in trust or owned in a 
company name

• Entitlement to land under lease or 
licence from the Crown

• Land used for business, commercial, 
professional or trade purposes under 
arrangements with the Crown, Crown 
instrumentalities, local authorities or 
public statutory bodies.

Aggregated taxable value of land
Exceeding Not exceeding Rate of land tax
0 $300,000 Nil

$300,000 $1,000,000 0.10cent for each $ in excess of $300,000

$1,000,000 $2,200,000 $700 + 0.53cents for each $1 in excess of $1,000,000

$2,200,000 $5,500,000 $7,060 + 1./37cents for each $1 in excess of $2,200,000

$5,500,000 $11,000,000 $52,270 + 1.64 cents for each $1 in excess of $5,500,000

$11,000,000 $142,470 + 2.43cents for each $1 in excess of $11,000,000

Aggregated taxable value of land
Exceeding Not exceeding Rate of metropolitan region improvement tax
0 $300,000 Nil

$300,000 $1,000,000 0.14cent for each $1 in excess of $300,000

If there’s one tax that is the bane of 
many a property investor’s life it is 
Land Tax.
In the interests of reducing angst we’re 
providing a regular column on the subject 
for the next few editions of the RWR 
Property Report with the aim of helping 
people to gain a better understanding of 
it.

Please note this is not intended to be a 
complete statement of the law, merely 
guidance and we recommend that 
authorative advice be obtained before you 

make any financial decisions in relation to 
this.

Essentially there are two forms of 
property tax - Land Tax and Metropolitan 
Region Improvement Tax (MRIT) .

Land Tax is an annual tax on land, a source 
of revenue for the State Government, 
used in assisting the funding of various 
government services.

The MRIT is an annual tax on land within 
the metropolitan region used to finance 
the cost of providing land for roads, open 
spaces, parks and similar public facilities.

Next edition: How these 
taxes are calculated

A handy guide for 
Christmas shopping
Have you obtained a copy of the 
South Perth Urban Walkabout 
directory yet?
The directory/ map, instigated by 
RWR Real Estate and produced in 
conjunction with the City of South 
Perth features local restaurants, 
cafes and eateries, bars, fashion 
and accessory shops, venues for 
entertainment, 
local gift and 
flower specialists 
and venues for 
pampering.

We still have some 
copies available in 
our office if you 
would like one.



Selling the property 
of a deceased estate 
has complications 

Property market 
shows relationship 
with Consumer 
Confidence Index

RWR REAL ESTATE 
Licensed Real Estate Agents

www.rwr.com.au

Kate Connolly  
Property Dept Manager  
0411 306 655

Andrea Balfe  
Administration/Reception  
9474 6899

Mark Wellingham 
Director  
0412 928 833

Frank Rousset 
Associate  
0419 941 221

Bianca Webb  
Senior Property Manager   
0488 647 619

Jimmy Fung   
Property Manager   
0401 959 848

Katie Rolston  
Assis.Property Manager 
0434 679 902  

Scott Robinson  
Property Assistant 
9474 6899 

Denise Sharbanee 
Auctioneer  
9474 6899

Suite 5, 53 Angelo Street  
South Perth WA 6151

Tel: 08 9474 6899

Mark Robinson 
Licensee Principal 
0409 923 112

Media Support Services 1300 557 660

M
EE

T 
TH

E 
TE

A
M

An incident in which a real estate agent 
mistakenly took instructions from a 
person to sell a deceased estate when 
the person had no formal authority 
to arrange the sale has highlighted 
the technicalities involved in selling a 
deceased estate.
The person who had given the agent 
instructions to make the sale had been given 
power of attorney during the lifetime of the 
deceased.

Unbeknown to the parties involved, in this 
circumstance, once the person had died the 
power of attorney becomes void.

Important to know
The fact that power of attorney given during 
the lifetime of a person becomes void after 
the person’s death is something that people 
need to be aware of.

Real Estate Agents are required under the 
Real Estate and Business Agents Act of 
1978 to sight a form of legal documentation 
showing that the person authorising the sale 
is properly authorised to do so.

In order to dispose of property held by a 
deceased person in their own name or as 
tenants in common with another party, the 
executor must apply for a Grant of Probate 
to the Supreme Court.

If there is no executor and or no will, a family 
member who is entitled to receive a benefit 
from the deceased’s estate needs to apply 
for a grant of Letters of Administration to be 
authorised to dispose of the property.

This Grant of Probate or Letters of 
Administration needs producing when 
authorising a real estate agent to conduct 
the sale.

It’s interesting to note that the 
tempo of the property market across 
Australia often runs a close parallel with 
Australia’s Consumer Confidence Index.
Australian Consumer Confidence, as reported 
by the Westpac Banking Corporation, 
Melbourne Institute, rose to 110.63 in 
September from 105.68 in August. At the same 
time, there was a surge in the property market 
across most of Australia.

From 1974 until 2013, Australian Consumer 
Confidence averaged 101.9. It reached an all-
time high of 127.7 in January of 2005 while the 
lowest figure is 64.6, recorded in November 
of 1990.

The Consumer Sentiment Index is based on a 
survey of over 1,200 Australian households.

It is designed to reflect the degree of optimism 
that consumers feel about the overall state 
of the economy and their personal financial 
situation.

Spending activity
People’s confidence about stability of their 
incomes determines their spending activity 
and therefore serves as a key indicator for the 
overall shape of the economy.

When confidence rises, consumers spend 
more to boost economic expansion. On the 
other hand, if confidence is low, consumers 
tend to save more than they spend, prompting 
contraction of the economy. When the index 
scores above 100 it indicates that optimists 
outweigh pessimists.


