
 There’s no getting around the fact 
that it’s a pretty tough and uncertain 
market for home sellers at the moment 
with plenty of choice for buyers.

But it’s not all bad news by any means and 
it’s worth stressing that well-presented 
and realistically priced homes are still 
selling. 

In fact we’ve enjoyed quite a good run of 
sales lately, having just sold vacant land 
in Como, a development site in Rivervale 
and a home in Canning Vale with prices 
ranging from $470,000 to $800,000. 

At the higher end of South Perth, sales 
have been rather spasmodic. Some 
properties have sold remarkably quickly. 
It’s that old real estate story – the right 
buyer finds the right property at the right 
time. 

MULTIPLE OFFERS! 
Even in this tough market we’re finding 
that some well-located homes are 
occasionally attracting multiple offers. 
They were well priced and presented at 
their very best.  This happening is great 
news for homeowners as it results in 
buyers bidding up the price for their 
property. 

The message here is to take heart if it’s 
time to put your property on the market.

You can rest assured that the market 
is certainly not getting any worse, 
the tempo is showing some signs of 
improving, but we can’t stress enough, 
the need to be realistic about price. 

If you’re expecting the sort of prices seen 
at the peak of the mining boom, then 
you’re going to be waiting a long time. 
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Suburb
Median price yr 

to Mar 2016 
No. sales

12 m ths 
Qtrly 

change
Annual 

change 1 year 
Median 

House Rental

South Perth $1,250,000 75 0.0% 5.0% $558

Como $952,500 98 1.08% 6.8% $490

Kensington $835,000 41 -1.2% -6.0% $520

Victoria Park $720,000 60 0.7% 4.5% $440

Manning $780,000 41 -3.1% -8.2% $475

Salter Point $1,080,000 36 -5.3% -5.5% $580

Source: REIWA
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See page 3

Top 4 tax tips for 
property investors

ARE STILL SELLING



We’ve seen some positive signs in 
the local rental market within the last 
few weeks, having allocated eight 
properties to tenants in just two weeks. 

The common denominator to the success 
of all of these was that the owners were 
willing to drop their price to attract good 
tenants. 

A willingness to negotiate in a market 
where tenants are spoilt for choice really is 
crucial. 

The other key is presentation. It’s worth 
putting in the effort to make your 
investment property as attractive as 
possible because  properties are in 
competition with others at the same price 
points. 

So if you’re trying to attract a new tenant 
to your vacant property make sure you 
spruce it up with new carpets and paint 
and get that garden looking attractive. 
Remember, all that maintenance work is 
tax deductible. 

Rental properties languishing on the 
market for a long time are a real problem. 
They need to attract a new tenantquickly, 
so make the effort to present them well 
and be prepared to negotiate on price.

Remember that 80% of something is 
always better than 100% of nothing, 
especially when 100% of nothing stretches 
out for months on end!

If you’re an Australian resident selling real 
estate worth $2 million or more then you’ll 
need to apply for a clearance certificate 
from our friends at the Australian Taxation 
Office so that they don’t keep 10% of it for 
themselves. 

It’s all about a 10% non-final withholding 
tax on payments made to foreign residents 
disposing of Australian property. 

It applies to vacant land, buildings, residential 
and commercial property, leaseholds and 
strata title schemes. 

We’re sure the ATO can use your money 
wisely and well, but if you think you’ve got 
better things to do with it,  then you’d better 
read the fact sheet which is available on the 
ATO’s website, or contact them for more 
information. 

Australia’s banks, building societies and credit unions 
after having become more cautious and conservative 
when it comes to granting home loans, seem to be easing 
their restrictions.

The increased conservatism and requirement for a higher 
deposit occurred mid last year following the decision by APRA 
and the Australian Securities and Investment Commission 
for some tightening of  lending policies and the reduction, in 
particular, of interest only loans to investors.

The consequence, according to a recent report from 

CoreLogic was that the latest housing credit growth figures 
show investor housing credit increased by the lowest amount 
since 2013.

The increase over the past year was 7.1%.  The slowdown has 
led to most of the banks increasing their loan to valuation 
ratio – meaning that they are now accepting smaller deposits 
from home purchasers again.

Pundits are predicting that there is now more scope for the 
banks to increase their lending to investors - also reducing the 
size of deposits from them.

Positive signs in the rental market

Selling a property worth over $2 million? 
THIS INFORMATION IS VITAL!

POSSIBLE IMPROVEMENTS ON LOAN AVAILABILITY

”A willingness 
to negotiate in 
a market where 
tenants are spoilt 
for choice really is 
crucial.”



With the end of the financial year 
upon us,  now is a great time to think 
about reducing your tax liability for 
the next one. 

Here are some tips for reducing that tax 
bill: 

DEPRECIATION CLAIMS
You’ll find a full list of depreciable items 
from the Australian Tax Office, including: 

• Carpets

• Air conditioning units

• Appliances such as hotplates and 
ovens

• Ceiling fans

• Blinds

These are deemed as “plant and 
equipment” and can all be claimed on 
your investment property.

PLAN YOUR PROPERTY 
STRUCTURE
Who owns what in your property profile 
can make a big difference to how much 

tax you pay. If you’re  married or in a 
permanent relationship, it’s usually wise 
to put negatively geared property in the 
name of the biggest income earner, and 
positively geared property in the lowest 
income earner’s name. 

This can be expensive of course, so plan 
ahead and get it right the first time.

TRAVEL EXPENSES
In some circumstances you can claim 
expenses such as travel, meals and 
accommodation when preparing a 
property for lease, collecting rent or 
maintaining or inspecting your rental 
property.

INVESTING THROUGH SELF 
MANAGED SUPER FUNDS
Speak to your accountant about 
investing in rental property through a 
self-managed super fund. It may not suit 
everyone but it can be an excellent way 
to reduce your tax liability. 

Top 4 tax tips for 
property investors

PROPERTY INVESTMENT:

Choosing a property manager is 
a big decision. Find the right one 
and they’ll help make managing 
your property a breeze, while a 
bad choice can be a long-lasting 
headache. 

The following are questions that we 
recommend every owner should ask 
a property manager when making a 
decision as to who to use: 

HOW QUICKLY CAN YOU 
SORT OUT PROBLEMS? 
A good relationship with the tenant 
is vital, so it’s important that any 
problems are put right as quickly as 
possible. 

ARE YOU A RELIABLE AFTER-
HOURS SERVICE? 
Trouble frequently happen at the 
worst possible time. Does your agent 
have systems in place that caters for 
unexpected events?

HOW DO YOU DEAL WITH 
COMPLAINTS FROM THE 
NEIGHBOURS?
Does your property manager 
understand the legal rights and 
procedures if neighbours complain 
about noise and disturbance from a 
tenant?

HOW DO YOU DEAL WITH 
VACANCIES?
Vacancies are expensive and good 
tenants are hard to find. How do they 
minimise those vacancies?

HOW LONG HAVE YOU BEEN 
IN THE INDUSTRY? 
Experienced managers have well-
established systems and procedures 
to minimise problems when they 
occur and to sort them out when 
they do. 

Sign your property up with 
us and receive our exclusive 
property owner’s handbook.

“With the end of the financial year upon 
us,  now is a great time to think about 
reducing your tax liability for the next one.

Questions 
for your 
prospective 
property 
manager



ACN: 050 219 184   Licensee: Frank & Marks Pty Ltd Licensed Real Estate Agents
A Suite 5, 53 Angelo Street, South Perth WA 6151  P PO Box 898, South Perth WA 6951
T (08) 9474 6899  F (08) 9474 6833  E realestate@rwr.com.au  www.rwr.com.au  

T
H

E  P R E M I U

M

E

X
P E R I E N C

E

The number of Australian homeowners refinancing their 
mortgage has reached an all-time high, according to an 
analysis of consumer data.

The Australian Bureau of Statistics (ABS) reports that almost 
22,000 Australians refinanced their mortgages in December 
2015.

The trend is expected to continue, and in fact the total value 
of refinanced home loans is forecast to be in the billions of 
dollars this year.

The increase in tempo for switching – or at least having a loan 
review, is an indication of changing attitudes, contrasting with 
research by the Queensland University of Technology (QUT), 
that found Australians over-spend in the region of $11.6 billion 
on loans and insurance every year due to a ‘set and forget’ 
mentality.

QUT’s Dr Juliana Silva-Goncalves said the largest proportion of 
this was on home loans, with the biggest barrier to switching 
being the perceived effort involved.

We understand, the easiest way to have your loan reviewed is 
to use the services of a finance broker who needs to take into 
account the costs of changing  from one provider to another.

Despite this cost it seems that in many instances the change is 
well worth it.

Despite having mentioned this before, 
we should remind people that if you’re 
looking to upgrade to a bigger home or 
more expensive location, then the current 
market conditions present some great 
opportunities to do so, especially if you 
have a reasonable level of equity in your 
current home. 

Prices appear to have bottomed making it the  
ideal time to make this type of move.

Why so?  Isn’t the best time to sell when prices 
are up so you get the best price for your home? 

Not necessarily. 

Consider this: If you sell a home that was 
worth $600,000 a year ago, you may only get 
$540,000 to $570,000 today.   

However, when you’re looking to upgrade to a 
home that was worth $900,000 a year ago it’s 
now worth only $810,000 to $845,000 today. 

So while you might have lost $30,000 - $60,000 
on the sale of your existing home, you’re  

$45,000 to $90,000 better off on the purchase 
of your new home. 

The reality is, you actually fare better than the 
example because higher priced properties tend 
to be reduced by a greater percentage than 
the lower priced properties, and what’s more, 
the reduced price means you pay a little less 
stamp duty.

This type of move is definitely on in Perth. A 
number of finance brokers have reported that 
home upgraders are representing a substantial 
percentage of the home loans being granted at 
the moment, especially since the recent further 
lowering of interest rates. This is because rate 
reductions increase purchaser buying capacity.

If this is something of interest to you may we 
suggest having a chat with us. We can give 
you an up to date estimate on the likely selling 
price of your property, how long it is likely to 
take to achieve a sale, and some good advice 
on the steps needed to make your move.

MORTGAGE REFINANCING 
REACHES AN ALL- TIME HIGH – ABS

A PRIME TIME TO UPGRADE


