
Activity could bounce bAck At Any time. 

Welcome to another edition of our 
Property Market Report.

You’ve no doubt heard that the Perth 
real estate market is slow going at the 
moment. 

How long this lasts is hard to predict 
but it should be noted, buyers are out 
there chasing well-priced, well presented 
properties.  

According to SQM Research there were 
24,757 properties for sale in Perth at the 
end of July. By the end of August this 
number reduced to 23,232 – a significant 
reduction, but still 2,000 more than a year 
ago.

At some point, low interest rates will 
revive the market. It’s just a confidence 
thing as we get over the mining industry’s 

12,000 jobs lost over two years that has 
left a huge gap in the property market as 
people headed to where they could find 
work.

It’s interesting to note that lost in the 
doom and gloom news is the fact that 
when the new Crown Casino hotel opens 
it will add over 2,000 permanent jobs, 
while Coles recently announced it had 
employed an extra 6,000 people in WA 
over the last two years.

Furthermore, Perth’s population passed 
2 million last year, having the highest 
percentage growth in Australia, despite 
the loss of mining jobs.

That’s forward momentum you don’t hear 
mentioned these days - and you have to 
wonder why.
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so how do we 
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Suburb
Median price yr 

to June 2015 
No. sales

12 m ths 
Qtrly 

change
Annual 

change 1 year 
Median 

House Rental

South Perth $1,250,000 87 6.8% 4.4% $498

Como $867,500 118 -2.0 % -7.5% $560

Kensington $875,000 45 -1.0% 3.0% $560

Victoria Park $674,000 80 2.1% -2.3% $475

Manning $850,000 49 0.0% 7.6% $498

Salter Point $1,120,000 28 -1.8% -10.4% $850

Source: REIWA
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Having mentioned that property 
investment is a long term activity, 
rather than short term, it has to be said 
that this is not the best of times, as 
Perth’s vacancy rate is about 5.2%.

That’s roughly 50% above the normal level. 
Rentals have undergone reductions over 
the past 18 months and capital growth 
has also slowed.

The prospects for rental increases in the 
very near future are not great and the 
potential for strong capital growth is not 
promising, unless you have the good 
fortune of having your property in an area 
undergoing rezoning.With this in mind, 
investors who have held an investment 
property for some years do have an option 
as to what they could do.

For instance: You might capitalise on 
recent year’s growth to replace it with 
a newer property. The advantage of a 

newer investment property is the tax 
depreciation benefits which can be 
substantial.

The other option is to ensure your 
property is competitive for retaining or 
attracting a new tenant.

Being competitive means ensuring 
maintenance issues are attended to so 
the property will appeal to a prospective 
tenant and that rental levels are 
competitive.

And on this point we’re finding that our 
astute investors have been accepting 
the reality of the situation and have been 
prepared to adjust their rental levels rather 
than having their properties sit vacant 
for a month or more while hanging out 
to obtain the rent hoped for – and then 
facing the inevitable of having to reduce.

Value, in this market is the operative word.

Banks and other financial institutions 
have tightened their strategies on 
property investment loans.

Where banks were offering up to 95% LVR, 
in most cases they’re now financing just 
80% of an investment property’s value.

This follows the Australian Prudential 
Regulation Authority’s decision to uphold 
a ruling that Banks should limit their 
portfolio of loans to investors to just 
10% of the total and that they should 
increase the capital that they hold against 
mortgages.

The need to increase capital holdings 
has increased some of their costs which 
resulted in several banks increasing their 
interest rates on investment loans – some 
by up to 0.47%.

The aim of the moves has been to take 
some of the heat out of the Sydney and 
Melbourne markets.

It’s interesting to note that over the 12 
months to March 2015 the total value 

of outstanding mortgages to owner 
occupiers increased by 7.2% while there 
was a 12.4% rise in credit to investors - the 
greatest rise in investor lending since 
September 2010.

Based on the value of all housing loan 
mortgages in Australia there was $852.5 
billion outstanding to owner occupiers 
(65.4%) while there was $450.2 billion 
to investors (34.6%) at the end of March 
2015.

The final outcome:

•	 Competitive deals– sometimes 
below carded rates have virtually 
disappeared

•	 Loan to Value Ratios have changed

•	 Some banks have applied a 
retrospective interest rate increase 
varying from 0.27% to  0.47%

•	 Negative gearing ‘add backs’ have 
been removed by most lenders, 
making it a little more difficult to 
obtain an investment loan

strategies to make 
the best of lean times

Banks tighten investor loans

“Value, in this 
market is the 
operative word.”

an interesting 
way to save on 
stamp duty
RWR Real Estate currently has 
seven vacant blocks available – 
and it’s worth pointing out that if 
you’re thinking of moving to a new 
home, buying a block and building 
can save you a lot of Stamp Duty.

To give you an idea: If you bought a 
home in a good location for let’s say, 
$1.2million, you would have to pay 
$53,000 in Stamp Duty.

By buying a block for $500,000, you 
would have to pay $17,000 in Stamp 
Duty. In building a house, there’s no 
stamp duty.

Let’s say you spent $450,000 on a 
home – the total cost would be 
$967,000 and in Stamp Duty , you 
would have saved a tidy $36,000.

That’s worth saving.

If the concept of building within this 
area appeals, let us know because it’s 
not every day that a good selection 
of blocks are available.



We mentioned earlier in this edition 
that the market tempo has been slow 
– and that to maximise chances of 
achieving the best price possible for a 
property in this type of market, sellers 
have to be smart.

There are several really important points 
to be aware of.

•	 Buyers are savvy these days – they 
have usually done their research, so 
they know property values

•	 Pricing your property accurately  is 
imperative

If you’re interested in selling in the near 
future, bear these key points in mind 
because people who follow them are 
achieving the best possible outcome and 
are getting on with their plans, rather than 
being stuck in limbo.

In a booming market you can place your 
asking price ahead of the market, and 
if the buyers aren’t prepared to come 
up to your price, you can adjust. In a 
quieter market, your asking price has to 

be right on the realistic price, otherwise 
it will simply be regarded as over-priced 
and ignored. You don’t have the luxury 
of pricing above the market and then 
adjusting downwards.

Overpricing is one of the worst mistakes 
you can make because it often means 
a long wait, price adjustments and a 
final price below what you would have 
achieved if it had been correctly priced in 
the first place.

The first offer  

And don’t forget what me mentioned 
last edition: be aware that the first offer is 
often the best offer – and if you’re lucky 
enough to receive an early offer don’t 
automatically think because the offer 
came in fast, that your sale price must be 
too cheap.

Falling for the ‘it’s gotta be too cheap trap’ 
has cost a few people dearly because 
subsequent offers have been below the 
first one.

Our former air hostie and now very 
excellent, property consultant, 
Jennifer Noye is really getting 
serious about her passion for the 
Kensington area.

She’s standing for election for the City 
of South Perth’s Moresby Ward as a 
result of long standing incumbent, 
Kevin Trent deciding to retire.

The Local Government elections are 
being held on Saturday, October 17.

Vote Jennifer Noye 

Authorised by Jennifer Noye - 
Suite 5, 53 Angelo Street, South Perth

how to make the best of 
a slow property market!

Jennifer stands 
for election

“Overpricing is one of the worst 
mistakes you can make because 
it often means a long wait.”

properTy sales:   
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Presentation really 
does matter!  

If you’re thinking of selling your 
home in the near future, you 
should give consideration to its 
presentation.

Good presentation can make a 
significant difference to how buyers 
feel towards a property.

It’s for this reason anyone who 
is thinking of selling should read 
our special report on home 
presentation. It can save you from a 
number of easy to make, expensive 
mistakes.

If you would like us to send you 
a free copy of this report titled: 
“Preparing for the market: Things 
you can do that greatly enhance the 
chances of successfully selling your 
home” – call us and we can email a 
copy, or send you a printed version.

Whether you’re Selling or you need your ProPerty 
mAnAged, rWr oFFerS you our viP exPerience. 

To us, VIP has always meant two things 
– Very Important Person and Very 
Important Property.  You’re our very 
important person and we’re committed to 
getting you the best return on your very 
important property.

Our VIP experience is everything you 
want from a real estate agent and then 
surprisingly, more. It promises an expert, 
seamless and, dare we say, enjoyable 
property experience. Encompassing the 
whole conversation from understanding 
your goals to achieving the best possible 
return on your investment, we’re 
confident you’ll be won over by our 
complete selling service, care for even the 
smallest details and our in-depth local 
knowledge.

And, when it comes to managing your 
property, we challenge you to find a more 
experienced attentive team.

Whether you’ve outgrown the family 

home, inherited an estate or it’s just a 
good time to sell, our VIP experience 
will ensure all your property goals are 
surpassed.

RWR has been in real estate for more than 
20 years and in that time our reputation 
has become synonymous with giving 
more.

This has led to trusted ongoing 
relationships with our clients, our valued 
VIPs, with referrals being a major part of 
our business and repeat business.

You can be sure RWR will partner with you 
for the best return on your property. That’s 
why we stand by our promise of realty 
with reassurance.

Our VIP  experience – for your Very 
Important Property.

Brought to you by RWR, Realty 
with Reassurance.

The premium eXperience

T
H

E  P R E M I U

M

E

X
P E R I E N C

E


