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www.rwr.com.au Welcome to the mid-year edition of 
our Property Market Report.
As most property investors are aware it’s 
tough going in the rental market at the 
moment – but we’re delighted to report 
our Property Management team has been 
notching up successes.
 In fact, as a result, our vacancy rates are well 
below the industry average.  Perth’s current 
vacancy rate is at a14 year high of 4.8%.
The Property Management team, headed by 
Linda Healey has been hard at work assessing 
market trends, rating vacant properties as 
to their  likely achievable rent in the current 
market, promoting  and showing properties at 
all hours - and as a result, successes have been 
coming their way.

Successes
Among their successes are several properties in 
the range of $850/week now tenanted. They've 
also placed some good tenants into several 
fully furnished apartments that are under our 
management.
Fortunately in a number of instances, the owners 
have been astute in taking  recommendations 
that it is better to adjust rental levels for the time 
being  - or put some effort into maintenance, 
rather than having a property sit vacant.
The key to success in this period, apart from 
having a determined team, is to have a good 
system in place and to ensure the property 
represents value.

Linda is an absolute straight shooter in telling 
owners exactly how the market will rate their 
property rather than what they want to hear – 
and furthermore,  we’ve introduced a  couple of  
helpful booklets – one for property owners, the 
other for tenants.
The handbook for owners gives details on 
tenancy legislation, preparing a property for 
renting and a range of helpful information. The 
booklet for tenants is used to ensure tenants 
understand their rights and obligations.

Suburb
Median price yr to 

March 2015
Qtrly  

change
Annual change 

1 year
Median House 

Rental (wk)

South Perth $1,150,000 0.0% -4.2% $563

Como $892,000 -3.1% -1.7% $520

Kensington $877,500 -0.3% -1.4% $470

Victoria Park $660,000 -4.2% -2.6% $500

Manning $850,000 0.0% 8.3% $508

Salter Point $1,130,000 -1.7% -2.6% $760

SUBURB STATISTICS Source: REIWA

Successes being achieved
in tough rental market 

Mark 
Robinson 
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If you’re a property owner and would like one, 
Call Linda on 0421 742 758 to find out how to 
obtain one of our exclusive handbooks.
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How to make an informed 
decision on the time to sell

It’s a great market for upgraders!  
Property sales

The question as to when is a good 
time to sell often arises in winter 
when people take the view that 
spring has to be a better time to 
present their home. 
While the answer is that on sales 
evidence, no season stands out as 
being better than any other – perhaps 
the question is best answered by four 
considerations:

• The market demand
• The seller’s particular aims
• The competition in the market 

place
• The property itself.

A rising market is considered a good 
time to be selling because there are 
generally fewer homes to compete with 
and buyers are out in force.
The timing, however, can be influenced 
by the seller’s circumstances. 
If, for instance, the seller is planning to 
sell, then buy a more expensive home, it 
can be better to sell in a falling market.
The seller’s price is going to be less 

than what would have been achieved in 
a rising market – but the price paid for 
the more expensive property would 
most likely have reduced by an even 
greater amount.

Offerings
With respect to the home – if it is 
cool with high ceilings, insulation, 
air conditioning, shady trees and an 
attractive pool/ outdoor area, then it 
may be best suited to an offering in 
summer.
A home that’s lovely in winter with 
carpets, a snug lounge, an attractive 
fireplace or perhaps a sun room may be 
more appropriate for a winter sale.
Homes that have a general appeal 
throughout the year will sell anytime.
Note:
If you’re thinking of selling, feel welcome 
to call us for an obligation - free 
appraisal.
We can discuss your goals and suggest 
what might be the best timing to suit 
your particular objectives.

There’s an old adage – ‘Buy in gloom 
– sell in glee!’ While this has primarily 
related to the stock market, it also 
applies to real estate. 
Those  people keen on strategy – ie. 
capitalising on the property market are 
convinced that the best time to make a 
move is when media reports about the 
property market turn to gloom.  
As  you would know from reading and 
listening to the media: There are more 
properties on the market, sales are taking 
longer to achieve and prices have plateaued 
with some localities actually undergoing 
minor price adjustments.

Why is this so good for 
strategists?
Here’s why a number of people, particularly 
those wanting to upgrade to a more 
expensive property are starting to make 
their move now…

• First and foremost 
a stable, flat market, 
enables you to sell 
at a reasonable price 
and not lose out  due 
to property prices 
racing ahead before 
you make your next 
purchase. You may 
not get top dollar for 
your property - and 
it will take longer to sell than in a 
boom period – but wait…

• Timing is everything in property sales.
• After 4 weeks of being on the market 

the asking price of properties is 
gradually reduced. The higher up 
levels have larger reductions and take 
longer to sell which means upgraders 
can pick up a better buy than at any 
other time. 

With interest rates incredibly low, those 
who upgrade in this market are going to 
buy well and pay record low repayments on 
their mortgage. It’s a great time for some!



The National Budget – it’s 
about building confidence

WIN BREAKFAST 
FOR TWO! This wrong decision 

could cause you to lose 
thousands

After the marked reduction in 
consumer confidence last year, 
following the 2014/15 budget it will 
be interesting to see what will be 
the aftermath of this year’s Federal 
Budget.
Consumer and business confidence is 
really what it’s all about. If you can build 
confidence while maintaining a reasonably 
sound fiscal policy it’s fair to say the country 
will fare well and all will be at peace for the 
government.
Consumer confidence leads to spending 
which leads to business growth which leads 
to  stronger employment which all leads 
to strong tax collection which leads to the 
ability of a government to provide benefits 
that the population sees as priorities.

Surprise
While there will always be areas of 
disappointment in a budget, it would come 
as a surprise if overall consumer and 
business confidence doesn’t rise as a result 
of Federal Budget 2015/16.
  The five key areas of focus

• Reform of funding for early child care
• Measures to encourage small 

business investment
• Increased funding for national 

security
• Provisions to increase the integrity of 

the tax system particularly in relation 
to the tax rorting by international 
corporations

• A change in policy on some of the 
reforms proposed in the last budget.

• These measures, combined with 
the Reserve Bank lowering interest 
rates by 0.5% in two bites this year, 
should result in a level of stimulus in 
the economy as a result of improved 
confidence.

The reduction in company tax to 28.5% for 
corporations with a turnover of less than 
$2million, the 5% cut to taxes on profits 
(up to a maximum of $1,000 a year) for 
unincorporated small businesses and the 
allowance of asset purchases up to $20,000 
to be treated as tax deductions rather than 
simply depreciable assets are not items to 
get really excited about – but it will result in 
some spending stimulation.

Perceptions
The more important outcome, according 
to many pundits is that the very perception 
of things positive is what leads to greater 
confidence, which is crucially important 
because outside of residential construction, 
business confidence and job creation has 
been subdued.
Undoubtedly the area of most interest in 
the economy at present (apart from the 
hope for iron ore prices to rise) is the area 
of home building.
Private dwelling investment is forecasted by 
the Treasury to grow by 6.5% in 2015-16

If there’s one key factor that sellers need 
to be aware of in this market, it is that 
the first  offer is often the best offer.
In fact, we would go so far as to say that the 
first offer is the best offer at least 95% of 
the time.
Invariably when an offer is received very 
soon after a property is put to the market, 
sellers will believe that as a result of the 
offer coming in so fast, the property must 
be too cheap.

We have seen disappointment many times 
for sellers who have decided to hang on for 
that little bit extra.
When you decide to sell it might not 
happen, but if it does, be cautious – if the 
first offer comes in close to the asking price, 
don’t fall for ‘it’s gotta be too cheap trap’.
We would never advise you of a likely selling 
price that’s below current market value.

Property consultant, Jennifer 
Noye has launched a facebook 
page for residents of Kensington.

kensingtonlifeperth   
She is currently seeking ideas 

for content from local residents and 
business people.
To win a $50 voucher for breakfast at 
Gooseberries Cafe; send suggestions 
to jennifer@rwr.com.au or call her on 
0414-640-767.
Prizes will be drawn on the 30th of 
June, July and August.

Isn’t it fantastic!  
As most South Perth residents 
would know we have a connection 
with West Coast Eagles through 
Sharrod Wellingham.
However, whether you’re a fan of 
WCE or Dockers or another team or 
‘no football interest whatsoever’, you 
have to acknowledge it is a thrill to 
see  the W.A. teams currently on top 
of the AFL.
It has our office buzzing with 
excitement

following marked improvement in 2014-15. 
This growth is expected to continue into 
2016-17.
This has to be good news for a large slice 
of the economy because it’s not just the 
building industry that benefits, but those who 
supply material and goods as well as those 
who supply builders and contractors with 
equipment and tools. 
This industry has a long reach backwards and 
is an enormous contributor of gst revenue – 
all good  news for the economy.
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FOR SALE FOR LEASE
Stunning Penthouse!  Family home with grandeur!
Situated high on the South Perth escarpment , this 
awesome 3 bedroom, 4 bathroom  Penthouse apartment 
with private roof top garden/ spa offers fabulous views 
to Kings Park, Melville Waters, the city, South Perth and 
across to the Darling Ranges. 
Situated in a building of only 8 apartments, it offers secure 
parking for 4 cars (a rarity in apartment living).
Features include:  A well-appointed kitchen overlooking open 
plan lounge / dining area and ducted air conditioning.  The high 
ceilings, wardrobe and cupboard space will certainly impress – as 
also the  fabulous swimming pool, gym, sauna and entertaining 
deck with magnificent river and city views. 
A good size balcony overlooks Melville Waters providing a 
different sunset every evening. 

Call: Mark Wellingham 0412 928 833 to arrange your inspection.

From the moment you enter this family home you feel a 
sense of grandeur and spacious open plan luxury living.
This stunning home is located in a lovely leafy street in the heart of 
South Perth.
Features include:
• 3 spacious bedrooms with robes - All bedrooms are EXTRA large. 
• 3 bathrooms - 2 Large ensuites with a bath/master bedroom 
• Office downstairs - can be used as 4th bedroom. 
• Lovely modern kitchen - gas cooking, dishwasher, plenty of cupboard 
space 
• Meals area leads to a sheltered alfresco area - perfect for 
entertaining! 
• Spacious living area 
• Air conditioning throughout,
• Double lock up garage with direct access to the home.
Call: Melissa 0434 679 902 to arrange your inspection

$775/week NEGPRICE reduced! 
$1,550,000

7/ 146 Mill Point Road, 
South Perth

3/45 Anstey Street, 
South Perth  

Melissa Tomiczek  
Assistant Property Manager 
0434 679 902


