
– MORE MOTIVATED BUYERS 

While there’s no doubt that the 
property market was slow going in 
2015 it should be noted that this has 
created an increase in motivated 
buyer activity resulting in  a definite 
improvement in sales being achieved.

The buyers are now taking the 
opportunity of an adjusted market to 
chase well priced properties.  

This is not to suggest that prices are 
moving upwards, it simply means that 
sellers have accepted the realities of 
the market with the result that buyers 
and sellers are now on much the same 
wavelength.

Good presentation is really important 
in this type of market. A property has to 
appear to be good value simply because 
buyers have an excellent range to choose 
from. Obviously they’ll choose what they 
feel presents best value to them.

We’re not expecting to see much change 
in market tempo until confidence in the 
economy improves and the number of 
properties available in the Perth property 
market starts to reduce. At present there’s 
about 14,500 properties on the market.  
The equilibrium point is considered to be 

about 12,500.

If you have a property that you’re 
interested in selling it is important to 
ensure that it is priced correctly – not too 
high or low – but right on the realistic 
asking price of what the market will 
sustain. Our advice to people who are 
thinking of selling is to approach the 
market as if you were a buyer. 

research prices

Buyers are researching prices and tend 
to be doing a lot of comparisons before 
they make up their minds. Sellers need to 
do the same, because there’s absolutely 
no point in being in a market that is not 
going to meet your asking price.

We are making a point of recommending 
to our clients that the listing price of 
their property be almost identical to the 
realistic selling price. We’re finding that 
buyers are more accepting of this and 
less prone to making offers significantly 
below the asking price. When there is a 
reasonably close margin between what 
the buyer is offering and the seller’s 
expectations we have  a reasonable 
chance of being able to negotiate 
something acceptable to both parties.
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Suburb
Median price yr 

to Dec 2015 
No. sales

12 m ths 
Qtrly 

change
Annual 

change 1 year 
Median 

House Rental

South Perth $1,250,000 83 0.0% 8.2% $480

Como $930,000 99 2.2 % 1.0% $540

Kensington $835,000 37 -4.3% -5.5% $550

Victoria Park $689,000 70 -1.6% -1.6% $450

Manning $840,000 42 -3.2% -1.2% $455

Salter Point $1,132.500 34 3.0% -1.5% $595

Source: REIWA
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Increased demand 
for upper level 
rental properties



It is interesting to note that many of 
the suburbs highlighted in our ‘Suburb 
Watch’ panel appear to have had an 
improvement in their median prices. 

The reality is that the median price has 
risen because,we’re seeing higher value 
properties changing hands in this market 
compared to what was happening last 
year.

There are a significant number of 
people in the market who are intent on 
upgrading their to  either a larger home or 
moving to a more upmarket locality.

As a consequence, there is a definite 
upsurge in properties selling between 
$750,000 and $1.2million.

This is occurring not just in the South 
Perth area but also in the Western 
Suburbs.

One thing we would urge: ”If you have a 
reasonable level of equity in your home 
and are interested in upgrading, this is 
undoubtedly the time to be doing it.

This strategy is currently in vogue because 
while sellers won’t achieve top dollar for 
their property, the property they purchase 
will also be reduced by much more  than 
theirs, as the more expensive properties 
have the greater reductions.

In buoyant markets upper level properties 
usually rise at a higher percentage 
than lower priced properties, while in 
a subdued market the reverse tends to 
be the case - so in a market like we have 
today, by selling and buying now, an 
upgrader has a lower funding gap than if 
they were selling and buying in a market 
that was doing well.

And of course in a quiet market, a buyer 
has greater negotiating power than when 
the demand for property is strong.. 

This is why astute home owners make 
their move out of sequence with the rest 
of the market.

As everyone who hears the news 
would know momentum is gathering 
on discussion around the proposal to 
abolish negative gearing on investment 
properties.

An article written by David Naylor in a 
report issued by Residex highlights the 
views of the various political  parties and it 
appears  they’re not as aggressive towards 
investors as has appeared in some media 
articles.

The Greens have issued a paper on their 
stance, while  Labor has a proposal to limit 
negative gearing to just new properties. 
The purported aim of this is to drive more 
new home building and deliver what it 
believes will be a $29.3 billion benefit to 
the budget bottom line over a decade.

The following is a summary of current 
proposals:

The Greens

The Greens’ model limits the change 
to asset purchases after a particular 
date, which basically means a system of 
grandfathering - allowing negative gearing 
to continue on investment properties 
already held.

This means there would be no impact on 
existing investors.

Advisors

Some advisors to the government propose 
phasing out negative gearing over a 
number of years regardless of when the 
property was purchased. For example, in 
the first year, all investors could claim 85% 
of losses, then 70% in the second year with 
further reductions in following years until 
claims reach zero.

LAbor PArTy

Labor has talked about ending negative 
gearing as it stands, while grandfathering 

existing properties, similar to the Greens’ 
proposal. Labor also proposes to allow new 
participants to negatively gear up to $1 
million on new housing.

LiberAL PArTy

The Liberal’s stance is that the abolition of 
negative gearing could see rent increases 
as landlords would need to offset the loss 
of benefits received with negative gearing.

They believe Australians have invested to 
gain financial security and, to date, have 
stated that changes are not on the agenda.

The author of the article believes there 
will be changes made to negative gearing 
policy in the years to come, although he 
says it is difficult to predict to what extent.

He believes the concept of grandfathering 
the changes could lead to a short term 
spike in property values as investors try to 
get in on the act before the changes are 
made.

Interesting scenario 
on price movements

MOMENTUM GATHERS ON LEGISLATION 
FOR CHANGES TO NEGATIVE GEARING

Angelo Street markets – we’re there!
We hope you’re visiting the Angelo 
Street Markets as there’s no doubt 
they’re adding a touch of character 
to our South Perth neighbourhood.

They’ve certainly inspired us as our team 
are now manning a stall just outside the 
South Perth RSL hall.

We feel the event is a must as it gives us 

an opportunity to say howdy to people 
we haven’t seen for a while, and to 
answer the many questions we receive 
about  what’s happening in the local 
property market.

If there’s anything you’re keen to find 
out about, do feel welcome to drop by 
for a chat.

”If you have a 
reasonable level of 
equity in your home 
and are interested 
in upgrading, this is 
undoubtedly the time 
to be doing it.”



An interesting trend has emerged in 
the Perth rental market. Demand for 
upper level properties in the region of 
$750/week plus has made significant 
improvements.

Furthermore, our traditionally busy 
leasing period, December to February 
was no exception, with the added bonus 
that we have had more gains than losses.

It means our vacancy rate is less than 
it was pre-Christmas which is  good 
news for those owners who had vacant 
properties awaiting a tenant.  Our 
vacancy rate is currently well below 
average.

With respect to the upper level 
properties, we had one instance where 
the owner was hoping to have his 
property leased for $1200/week.  The 
consolation was that while the $1200/
week was not realised, his property was 
leased for $1000/week for the excellent 
term of  two years.

At present, the market is such that 
tenants remain in the box seat. As at 
February 16 there were 9,813 properties 
available for rent in Perth – 57% higher 

than the same time last year.

Being well aware of this, tenants are  
wanting to negotiate a better deal as 
their lease draws to an end and most 
astute  owners are complying if the 
request is reasonable as they know full 
well that it is better to have occupancy 
than face the prospect of a vacancy.

Some tenants on the other hand have 
been excited by the prospects of being 
able to gain access to properties that 
would ordinarily be well out of their 
financial reach. This could be asking for 
trouble because while they’re acquiring 
a great deal for the moment, when rental 
levels recover, which they will,  they could 
find themselves  being unable to afford 
the premises they’ve moved to and have 
to undergo the expense of moving again. 

The cost of relocation often well and truly 
destroys the financial gains of a cheaper 
lease.

Now that our vacancy levels  = have 
well and truly come down, we should 
mention that we  are keen to add 
a few more rental properties to our 
management portfolio.

Increased demand for upper level 
rental properties

RENTAL MARKET REPORT:

KNOWLEDGE 
SAVES AN 
OWNER 
$2000
Linda Healey, manager of our 
Property Management Division 
suggests that people who have 
investment properties under 
management should ensure 
their property managers fully 
understand the new regulations 
under the West Australian 
Tenancy Act.

The reason for suggesting this is 
that she was recently asked to give 
a rental appraisal for an owner of a 
property and was told that another 
property manager had said the 
property’s blinds and curtain cord 
safety had to be upgraded.

The cost of doing this was a little 
over $2,000.

Linda, who is fully familiar with the 
Residential Tenancy Act said the 
other agent had made a mistake 
due to misunderstanding the 
requirements.  End result, the owners 
called the RWR principals to say how 
impressed they were that we had 
someone who knows their stuff.

If Linda can help you with property 
management problems you might 
be having, please feel welcome to 
call.

“Demand for upper level properties in 
the region of $750/week plus has made 
significant improvements.
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We have received numerous 
compliments regarding our new look.

We have changed the design of our ‘for 
lease’ and ‘for sale’ signs and all of our 
literature, including of course this Property 
Market Report.

Some of our new signs are fully 
illuminated so that they stand out like 
beacons at night.

One lady was so impressed, she asked us 
to sell her property for her because she 
thought our new signs complimented her 
property.

Along with our new look image, we have 
upgraded the RWR website so that it can 
be opened within three seconds and be 
fully compatible with all devices including 
mobile phones.

So thank you to all those who have 
given us bouquets. It has been quite 
unexpected.

The demand for old houses on cottage blocks that 
can be easily knocked down and replaced by new 
bigger, homes is gaining momentum in South Perth 
and nearby suburbs.

We’re finding the  enquiry rate from people keen 
to build a new home by buying an old home and 
knocking it down has increased markedly, to the 
point that old homes are worth more than they would 
achieve in normal circumstances.

Depending on their locality, many are fetching 
between $900,000 and $1.3million.

If you have an old home that you believe is well past 
its best years, give us a call. We’re happy to give you 
an estimate of its likely selling price and to find you a 
buyer..

THANK YOU 
FOR THE 
COMPLIMENTS  

DEMAND IN SOUTH 
PERTH FOR ‘KDRS’MEANS 
GOOD PRICES FOR OLD 
HOUSES


