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Perth’s property market has been 
predicted to stay at a remarkable level 
of stability over the next few years.
Market forecasters, BIS Shrapnel believe 
prices will rise by just 3% over the next three 
years.
We tend to put a greater level of credence 
on the predictions of BIS Shrapnel rather 
than other pundits who have claimed there’ll 
be great falls in the market because over 
the years we’ve worked in real estate, their 
claims tend to be less hyperbole for publicity 
purposes and more focussed on being 
accurate.
Their prediction lines up with the trends 
we’ve been observing in the South Perth 
area’s property market for some time now. 
After a period of excellent growth in values 
and a strong tempo in property sales, we’re 
seeing a definite levelling off with turnover 
slowing. 
While some people will perceive lack of 
significant price growth as a negative factor,  
there is the point of view that for property 
owners who have enjoyed the surge in values, 
the coming period represents an exceptionally 
good time for making a move.
The reasoning is that a stable market 
enables you to sell first and not lose what 

you’ve gained because of property prices 
racing ahead while you search for your next 
purchase. It saves you from trying to lock in 
‘subject to sale’ deals.

Pricing
The key to making a successful move is to be 
astute with your pricing. 
In a stable market, pricing ahead of the 
market, can result in a property sitting 
without interest for a considerable time 
because it is unlikely to rise to your price. You 
need the price to be spot on.
In a rising market you can price ahead 
because prices will come up to you. 
By contrast, in a retreating market, if you’re 
wanting a quick sale so you can buy in again, 
a clever strategy is to price your property 
right on – or just under current market value 
so someone will buy before the price falls 
further.  You’re then cashed up for your next 
purchase after settlement when prices have 
fallen further.
So when you see the media headlining ‘gloom 
and doom’ bear in mind, ‘it ain’t necessarily 
so!’
See Story: What you should look for in a 
real estate agent.

Forecasters point to stability 
and slower price growth – 
MAYBe A good ThIng!

Suburb
Median price yr to 
September 2014

Qtrly  
change

Annual change 
1 year

Median House 
Rental (wk)

South Perth $1,200,000 0.0% 10.1% $588

Como $950,000 1.3% 9.2% $500

Kensington $889,000 0.0% 4.0% $503

Victoria Park $700,000 1.1% 4.5% $520

Manning $760,000 -3.6% -1.3% $465

Salter Point $1,150,000 -8.0% 4.5% $700

SUBURB STATISTICS Source: REIWA

ProPerTY vAlueS:

Christmas Wishes
The RWR office will be closed 

from Christmas eve, December 
24, re-opening Monday January 5.
our emergency number for property 

tenants will continue to be in 
operation.

Mark 
robinson 
Principal

Mark 
Wellingham 
Principal



New app on 
‘home opens’

Better news for 
property investors

renTAl MArkeT rePorT:

What should you look for when 
choosing a real estate agent?

After having to undergo a series 
of price adjustments, the property 
market seems to have bottomed as 
far as it is likely to go and we’re now 
seeing an improvement in the tempo 
of property leasing.
At the top end of the market we’ve been 
receiving quite a few calls from relocation 
agencies looking for properties to place 
people from overseas who are involved in 
completing infrastructure projects such as 
those in the oil and gas industry.
The lower end of the market has definitely 
picked up – and while we wouldn’t suggest 
the tempo is going to result in rental prices 
increasing, the good sign is that vacancies 
are starting to reduce.
The busiest period for tenancy transition 
has yet to begin, so it will be interesting to 
see what evolves. 

New clients
In the meantime we have been flattered 
by the influx of property investors moving 
their management service to us.
Quite a few people who have had empty 
properties have noticed how proactive we 
are in this market.  They see our vacancy 
signs changing to ‘property now let’ and 
have realised we’re possibly the most active 
property manager in the South Perth area.
Property leasing Consultant, Bianca 
gregson has been receiving testimonials like 
the following:

“I want to thank you for securing 
someone for the house so fast. As well as 
your manner in the way you have been 
really nice and easy to deal with when 
needed. Thanks again Bianca.” 

– Nadia.

Did you know there’s a new handy 
tool for home buyers – a mobile 
phone app that  gives details of 
properties having ‘home opens’ in 
particular  locations?
It is up to the agencies of course to 
enter the properties on the ‘app’ that 
they have in the area.
The details include the location of the 
property and the time it will be opened.
rWr has been using it for some time 
with considerable success.

If there’s one thing we real estate 
agents have to accept is that we often 
all look and sound much the same.
When a property owner is thinking of 
selling and invites several agencies to give 
an indication of the price their property 
is likely to achieve it is often difficult to 
choose which agency to use.
Sometimes agencies under-cut their service 
fee in a bid to be the cheapest – because 
some people will naturally decide that’s 
the way to select an agency when all things 
seem equal.
But there are factors you should consider:
First and foremost, the agent’s knowledge of 
the area:
We cannot emphasise too greatly how 
important this is – and we know it is hard 
for a person to work out the depth of area 
knowledge that an agency has.

The reason why it is so important is that an 
agency with years of experience in working 
in an area knows how your home compares 
with others that they’ve sold so they know 
how to rate a buyer’s offer and to negotiate 
with this in mind It’s more significant than 
most people realise.
Another aspect worth considering is 
the agent’s price. 
While the lowest priced agent sounds the 
best, it is worth considering the point that 
if they’re reducing their price – will they 
be too ready to accept an offer on your 
property rather than negotiating hard to 
achieve the best offer they possibly can?
It is worth considering!
other things you could perhaps give 
thought to:
• giving you realistic information on the 

market – not just hype

• Their means for marketing your 
property especially on-line presence

• The quality of advice in how to best 
present your home for selling it

• A clear interest in meeting your needs
• knowledge of the price bracket you’re 

likely to sell in
And one further point – the support 
that the agency principals give to their 
representatives. It’s hard to know – but 
we can tell you that with rWr, the two 
Principals, Mark robinson and Mark 
Wellingham  have each been in the industry 
for 30 plus years, know the South Perth 
region like the back of their hand – and they 
help their sales team members every inch of 
the way to ensure rWr clients receive the 
best attention possible.



Correct price and marketing – a 
crucial part of the selling process

Dynamo Jenny starts a local BNI
rWr sales consultant, Jennifer noye has 
successfully launched a BnI group in South Perth.

to spend or not 
to spend –  AND 
oN WHAt?  

DID yoU KNoW?

It is important for sellers to realise 
the difference (and importance) of the 
‘initialmarketing period’ as compared 
to the ‘ongoing marketing period’.
The first few weeks in presenting a home to 
the market are the most critical.
If a property is priced correctly, i.e. roughly 
5% above its expected sale price, owners 
will tend to get a sale in the initial marketing 
period.
This initial period is generally within the 
first one to three weeks of marketing.
After two to three weeks most if not all of 
the buyers in the area will have either driven 
past the property or been through it.
This is why it is very important to price a 
property correctly.

Second Stage
If a property hasn’t sold in the initial 
marketing period, it then enters the second 
stage – the ongoing period. In this stage, 
prospective buyers are generally reduced to 
a trickle.
If the property remains on the market and 
the marketing period blows out to two, 
three or four months, then some rethinking 
is needed.
one way of approaching the challenge of 

the seller having a ‘wish figure’ that varies 
considerably from a real estate agent’s 
sales evidence of property prices for the 
area is to advertise the property, calling for 
expressions of interest (eoI) or to take it 
to auction.
By gaining feedback, during the auction or 
eoI marketing period, a decision may be 
made as to what is the realistic market 
price. 
The seller can then either accept the going 
price or withdraw from the selling process 
and wait for the time that the property’s 
price will appreciate to the level required.

If you’re thinking of selling a 
property in the near future and 
you’re wondering whether it’s 
worth spending money on the 
place before putting it to market 
– do you know what is worth 
spending money on and what 
won’t get you a return?
If you would like to know more on this 
subject, we have a free report – the 
ideal thing for those people who are 
thinking of selling.
There’s lots of tips and advice that can 
save you money – and make you, money. 
Simply call us – and we’ll send you a 
copy.

the group known 
as BNI Dynamics 
has 25 founding 
members who 
meet each week at 
the Metro Hotel.
The purpose of the 
group is for people in 
business to meet and 

to give referrals of possible clients to each 
other.
It’s held over a breakfast meeting and 
already the group is having considerable 
success.
Jenny said she’s been delighted with the 
enthusiasm of members and how after a 

lot of work in getting it formed, it is now 
running so well. 
local business people are most welcome to 
join.
The group would particularly like to attract 
people in industries of events planning, 
physiotherapy,  business broking, marketing,  
telecommunications, catering, printing, sign 
writing, handyman work and painting as 
these categories are desperately needed.
If you would like to know more about BnI,  
the website is www.bni.com.au. And if you’re 
interested in attending the BnI dynamic 
group meeting call Jenny for details:  
Tel 9474 6899  or  0414 640 767 .

• norwegian scientists have 
hypothesized that rudolph’s red 
nose is probably the result of a 
parasitic infection of his respiratory 
system. This may be the cause of his 
red nose.

• Most of Santa’s reindeer have male-
sounding names, such as Blitzen, 
Comet, and Cupid. however, male 
reindeers shed their antlers around 
Christmas, so the reindeer pulling 
Santa’s sleigh are likely not male, but 
female or castrati.

• In A.d. 350, Pope Julius I, bishop of 
rome, proclaimed december 25 
the official celebration date for the 
birthday of Christ.
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Andrea Balfe  
Administration/reception  
9474 6899

Mark Wellingham 
director  
0412 928 833

Frank rousset 
Associate  
0419 941 221

Jimmy Fung   
Property Manager   
0401 959 848

Scott robinson  
Property Assistant 
9474 6899 

Jennifer Noye  
Property Consultant 
0414 640 767 

Suite 5, 53 Angelo Street  
South Perth WA 6151

Tel: 08 9474 6899

Denise Sharbanee 
Auctioneer  
9474 6899

Mark robinson 
licensee Principal 
0409 923 112

Linda Healey 
head Property Manager   
0421 742 758 M
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For SALe For SALe
Stunning family home Multi Million Dollar Views
there’s a very good chance you’ll fall in love the moment you 
step inside this tastefully decorated light filled family home. 
Invite everyone, there certainly is enough room ! 
This beautifully presented, double storey home sits on a generous 
521sqm block just a gentle stroll to the magnificent South Perth 
foreshore. Completely transformed behind a Circa 1920’s facade, this 
stunning home offers multiple living areas and generous rooms. 
The awesome family room and impeccably appointed chef’s kitchen 
opens out via bi-folding doors and integrates the magnificent alfresco 
entertaining area and sparkling in ground saltwater pool. 
other features include: Study, Pool, ducted air-conditioning, split system 
air conditioners and ceiling fans, Intercom System, remote control 
electronic gates, brick and tile garden shed, workshop or studio, 
reticulated gardens. 
If you’re seeking a genuinely sensational family home in a wonderful 
neighbourhood that’s close to Wesley and Penrhos Colleges, Angelo 
Street shopping village and many more of the area’s terrific amenities 
then call to arrange your viewing.

this home is perched on the highest point of the Peninsular 
with panoramic views of Canning river and Darling ranges. 
You’ll enjoy Salter Point’s stairway to heaven as the moon rises over 
the hills and shimmers on the water to create the staircase while on 
weekends you’ll enjoy the myriad sail boats as they skate across the 
water from Shelley Yacht Club. 
This home is all about lifestyle. 
The ground floor has double garage, 2 bedrooms, bathroom, laundry, 
study and living room that opens out to a lovely alfresco area with 
pool and patio area.
 upstairs, there is a spacious open plan kitchen/living area with 
large covered balcony, and main bedroom and ensuite all having 
sensational views. 
These views cannot be built out and the home has air conditioning 
and security. overseas Australian owner has decided to liquidate and 
will sell as is, walk in / walkout. Paintings are excluded from this offer. 
There is even a luxury convertible sports car included in the sale.

From $1,495,000From $1,575,0005 roseberry Ave., South Perth 44 Sulman Ave., Salter Point
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Bianca Gregson 
leasing Manager  
9474 6899


