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www.rwr.com.au South Perth’s residential property 
market seems to be peaking so those 
interested in making a move should 
consider acting now.
If you’re thinking of downsizing as many 
‘empty nesters’ often do to free up some 
capital from their property, we believe now is  
the time to be making that move.
If you wait much longer you could see the 
market start to fall away.
Most agents, after experiencing a buoyant 
beginning to the year are reporting a market 
slow-down which would indicate that it is 
stabilising and prices may not run much higher.
To give you an indication as to why we think it 

might be timely to ‘cash in the chips’ if you’re 
wanting to downsize, the following panel gives 
you an indication as to the median prices of 
property in this area in December 2009. With 
the following panel showing the median prices 
today.

Market may be at its peak
Ideal time for downs-sizers
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Locality March 2009
South Perth $1,000,000

Como $767,500

Kensington $720,000

Manning $650,000

Salter Point $950,000

Suburb
Median price yr to 

March 2014
Qtrly  

change
Annual change 

1 year
Median House 

Rental (wk)

South Perth $1,200,000 1.7% 6.2% $650

Como $892,500 2.6% 9.2% $550

Kensington $890,000 1.7% 9.2% $563

Victoria Park $675,000 -0.9% 8.2% $500

Manning $785,000 0.0% 3.4% $550

Salter Point $1,100,000 -1.1% 6.8% $650

SUBURB STATISTICS Source: REIWA

As you can see there’s been some healthy 
price rises but even though there were rises 
in the median prices during the March quarter  
we can tell you that since then,  the market 
has slowed quite dramatically.
Contrary to what is happening over much 
of the Perth metropolitan area at present 
where the number of properties for sale has 
increased by about 2,500 the number for sale 
in South Perth is at its lowest for many years. 
Theoretically this should represent a seller’s 
market but buying is relatively subdued, 
especially for property priced over the 
$1.5million mark. 

Owners of higher priced property are having 
to adjust their expectations quite dramatically 
because despite the appeal of low interest 
rates, buyers are extremely  cautious and are 
not buying unless they see real value.
There’s still buyer interest up to about 
$2.5million but it is not as strong as it 
was which leads us to think the  market is 
stabilising – hence  if you’re interested in 
selling with the purpose of getting a top 
price and wanting to buy a cheaper property 
elsewhere or selling and waiting for the 
market to change direction, now could be the 
time to make your move.

SEE ARTICLE ON MEDIAN PRICE PAGE 2.



Brick bats 
to the State 
Government:

Another 
RWR movie 
night planned

Fixed rate loans 
proving irresistible 
at the moment

The median price:  
WHAT IS IT?

One of the reasons for this is that 
banks and other financial institutions 
seem to be locked in serious 
competition for fixed rate loans, 
resulting in the rates being remarkably 
attractive.
To give you an idea, at the time of preparing 
this publication, we were told of fixed rate 
loans at the following rates:
• 1 year – 4.45%
• 2 year – 4.59%
• 3 year – 4.60%
• 4 year – 5.49%
The popularity of fixed rate loans is at a 
high point at the moment because it seems 
unlikely that the Reserve Bank will lower 
rates any further.
There’s a prevalent opinion that fixed rates 
should be considered when they’re at a level 
below the average 20 year Standard Variable 
Rate (SVR). At about 7.8%, the average SVR 
over the past 20 years is well above the fixed 
rates on offer.

Most borrowers are taking the view that 
fixing their rates provides certainty – even 
though any rate increase in the next year or 
two is likely to be small.
What’s more, with the rates so low, the risk 
of being left with a high fixed rate while the 
variable decreases further is most unlikely.

If ever there was a pretty lousy 
move by the State Government, 
we have to say it was the 10% 
increase in land tax that has been 
brought about in the recent state 
budget.
While we can understand the need to 
improve the financial situation of the 
government, we think it is outrageous 
to increase land tax immediately after 
the 12.5% increase to land tax made last 
year.
It is nothing short of being a disincentive 
for property investment in Western 
Australia to have two substantial 
increases on land tax in successive years.
It’s surely a questionable move that 
may help balance the look of the 
Government’s books but is hardly for 
the good of the state. Ultimately it will 
drive up the cost of renting.

With respect to the front page 
story referring to median prices it’s 
important to bear in mind that the 
median price is not the average price – 
it is the middle price of the properties 
sold during a particular quarter.
That means prices can be skewed.
For instance if there was a strong surge 
of first home buyers and investors  in the 
market  buying lower priced property, the 
middle price would  go down to reflect 
the predominance of properties being sold.  
Alternatively the price could rise if the 
majority of homes sold in a quarter were 
higher priced properties.

Nevertheless, the median is an indication 
of the trend and it is interesting to make a 
comparison between the years.

All those people who attended 
the RWR movie night last year are 
welcome to return again this year.
We’re in the act of planning another 
movie night so if it’s something you 
would like to attend, please let us know.
We can be contacted by phone 9474 
6899 or via realestate@rwr.com.au



Are you aware of the changed 
credit reporting system?

Time to ‘fess 
up’ and look 
for those 
deduction 
opportunities

When you employ an agency you should 
be aware of what you’re paying for!

If you’re borrowing money these days, 
you need to be aware that far more 
detailed information can be recorded 
about your history of payments.
Details about credit card and mortgage 
repayments are being made available in 
new personal credit reports that came into 
effect on March 12.
The new system, known as ‘comprehensive 
credit reporting’ brings the Australian 
system into line with systems used by many 
countries around the world, including the 
United States and United Kingdom.
Lenders and credit reporting groups 
say the changes to privacy laws around 
credit reporting - covering people’s credit 
card and loan repayments,  will benefit 
potential borrowers by showing a complete, 
“positive” credit history rather than just 
negative events such as defaults.
There are, however, some opposing views 
with concerns expressed that records of 
missed monthly payments will disadvantage 

people, making the obtaining of credit more 
expensive for them in the future.
The concern is that the system could evolve 
like it has in the U.S., where people who 
have had repayment difficulties pay a higher 
interest rate.
The Australian Retail Credit Association 
(ARCA), which represents credit providers 
and credit reporting bodies, says making 
more information available to lenders will 
help consumers because payment history 
will give lenders a better picture of a 
person’s capacity to pay for a new loan. 
It will allow lenders to offer lower interest 
rates to people with a good credit record.
Banking and finance ombudsman, Philip Field, 
says the new system may be good or bad 
depending on your perspective.
He emphasised it was important for people 
to understand what their credit report 
contains and how to manage it properly.

While we’re not in the business of 
blowing our own trumpet, it has to be 
said: If you’re thinking of selling your 
property this year, it will pay you to go 
with the most experienced people you 
can find.
The reason for this is that the market may 
be heading for difficult territory which 
means it is not likely to be as easy to sell a 
property as it has been over the last two 
years.
Property owners should always be mindful 
that the prime purpose of employing a real 
estate agent is not just to sell their property 

for them but to be able to negotiate the 
best price they possibly can.
In other words you’re seeking an 
experienced negotiator.
The ability to negotiate comes with having a 
thorough knowledge of property within the 
locality, knowing the value of past and recent 
sales so that one has the ability to compare. 
The point needs to be stressed that anyone 
can sell a property but not everyone has 
the ability to obtain the best price that can 
possibly be extracted from the market.
That’s the advantage of RWR Real Estate.  

RWR’s principals have been in the industry 
for more than 30 years and our team know 
this area far better than most.
If you’re thinking of selling – call us. We can 
guarantee you that when we give you an 
indication of your likely selling price it will 
be based on experience. It may not be the 
price you wish for – but it will be the most 
accurate assessment with respect to current 
market conditions that you can obtain. 
Call us on 9474 6899. We promise you 
absolute integrity.

Tax time is almost upon us so it is 
time to act now to reduce your tax 
bill or hold your peace – for another 
year at least.
A key point to remember is that the 
Australian Taxation Office uses data 
matching – checking taxpayer’s returns 
from data derived from government 
bodies, employers and banks so it is 
important to report all income including 
interest on bank accounts as they see a 
failure to do so as being deliberate tax 
evasion.
Thanks to the boom year in property 
sales one thing sure to attract the 
ATO’s interest will be Capital Gains Tax 
so property investors who have sold a 
property should ensure this is included.
On the other hand don’t forget your 
allowable deductions. If you’re a property 
investor your claimable expenses are 
far reaching – from your real estate 
management fees to interest on loans, land 
tax, repairs to the property and of course 
depreciation.



South Perth’s vacancy 
rate continues to climb
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The vacancy rate of rental property 
in the South Perth area is currently 
running at a high for some years of 
27.9%
RWR’s vacancy rate is currently running 
at  19.8% which though this level doesn’t 
please us, it is a consolation to know  
that our  proactive approach  to what is 
happening in the property rental market  
is achieving a greater level of success in 
retaining and finding tenants than other 
property management services are 
achieving.
Senior Property Manager, Bianca Webb 
said the reduction in rental levels that we 
reported  in our February Report has 
continued, particularly in the mid level 
market.
Interestingly, the top end of the market has 
been relatively strong with rental levels 
remaining fairly stable.
The mid level has seen some quite 
substantial reductions – for instance a 
$1300 a week property having to be 
reduced to $850/ week to attract a tenant.

Bianca said one of the most significant 
trends occurring at present has been the 
preparedness of tenants to move at the 
end of their lease to a property that they 
see as representing better value. In effect 
they’re taking advantage of the change in 
situation to how it was a year ago.

Management needs to be astute
”There’s a significant increase in the 
vacancy rate because of the mining boom’s 
construction phase coming to an end and 
as a result of so many first home buyers 
leaving the rental market to buy their own 
property,“ she said.
“This has meant property management has 
had to be particularly astute in ensuring 
rental properties were priced correctly 
which has meant a high amount of dialogue 
between ourselves and our landlord 
property owners.
“Furthermore we’ve been encouraging as 
many 12 months leases as possible rather 
than leases of six months, so a property 
can be secured for a substantial period,” 
she said.

Bianca Webb, our head of Property 
Management Division has cautioned 
tenants that the current market 
represents a terrible time for them to 
break their lease.
If a tenant breaks their lease they can be 
held accountable for the rent until the 
conclusion of the lease.
With higher vacancy rates and falling rents 
it is more difficult to find a replacement 
tenant which means the breaking lease 
tenants could be liable for the rent for quite 
some time.
 Alternatively if a tenant can be found, but 
at a lower rent, the  tenant who has broken 
the lease could be required to pay the 
difference between what they were paying 
and what the new tenant is paying.

Tenants be 
warned: this is 
a bad time to 
‘break lease’


